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If you're a salesperson with some experience, You'll receivea FREE copy of Dr. Teplitz
SwitcHeD-ON SeLLING can help you to: Newest Book - Snitched-On Sdling:

Balance Your Brain For Sales Success

The Switched-On Selling experience had the greatest impact in the shortest
period of time of any program | have seen in my many years in sales management.

- Robert E. Donovan, Director of Life Sales, IOF Foresters (an insurance company)




Instantaneous Results

"The day after the seminar, the
results were instantaneous. We had
closed seven contracts, seven times
more than we had done during the
preceding eight months. By the end of
the week we had 18 signed contracts."

-Serge J. Gravelle, Webmaster

Reorganized Home and Office

"I received great benefit from the
course. | totally reorganized my home
and office. | am seeing more people,
making more calls, re-evaluating and
writing down my goals. | feel clear
about what must be done to succeed.”

-Sandra B. Roth, Financial Advisor

Overcame Telephone
Reluctance

"I took significant actionin
overcoming one of my weakest areas
-- cold phone calling...I also had my
two best months of sales ever immedi-
ately following the seminar."”

-David Durovy, Real Estate

Top Agent In The Office
"Before | completed your course,

| was averaging one insurance sale a
week, then afterwards it went to 3.5
sales aweek. After five months of
maintainingthislevel, I changed
companies and my salesincreased
even more dramatically. After my first
five weeks, | was the top agent in the

office."
-Veda Stone, Insurance Agent

Business Has Grown

"In the six months since | began
practicing the Switched-On Selling
techniques, I've gained control and
balancein my life. My real estate
business has grown to the point of a
new partnershipin Commercial
Real Estate.”

-Janie Bradshaw, Real Estate

Can See The Changes

"The seminar was well worth the
time and money invested by all of us. |
want you to know | can see the
change on their faces and | know
when one of them has just done the 7-

minute tune-up."
-Sarah H. Samuel, Managing Broker,
Real Estate

Location: Vancouver, BC

Your Instructor ...

Dr. Jerry V. Teplitzisa
graduate of Northwest-
ern University School

of Law, aformer

7 attorney for the
[llinoisEnvironmental Protection Agency,
and adoctor of Wholistic Health Sciences
from ColumbiaPacific University.

Since 1974, Dr. Teplitz has been
president of hisown business consulting
firmwherehisclientshaveincluded IBM,
Motorola, Holiday
Inns, and the Government Executive
Institute.

Dr. Teplitzisa so an accomplished
professional public speaker who has
spoken to over one million people. He
was awarded thetitle “ Certified Speaking
Professional” by the National Speakers
Association and selected “ Top Rated
Speaker” by the International Platform
Association.

Dr. Teplitz isthe author of several
books -- #1 Amazon Best Seller,
Switched-On Selling: Balance Your
Brain For Sales Success, Managing
Your Sress In Difficult Times:
Succeeding In Times of Change, Brain
Gym for Business, and Switched-On
Living.

or Call (800)-777-3529 or FAX (757) 496-9955, or Email Info@Teplitz.com

YES! Register mefor the one-day
SwiTcHED-ON SELLING Seminar on:
___ February 17, 2012

Location: TBD, Vancouver, BC
Contact: SandraLee800-777-3529
| am registering for:

You’ll receive a free copy of Switched-On

___Regular Registration @ $325
(Jan. 27 - Feb. 10))

Enclosed is my $100 deposit which is
refundable up to 7 days before the class.
___I'dliketo pay by credit card.
____I'veenclosed my check.

training.

__ Early Registration @ $299 (until Jan. 26)

Sdling: Balance Your Brain For Sales Success

__ LateRegistration @ $375 (Feb. 11 - 17)

Wewill fax or email you the detail s about the

Signature

| undérstand that SwitcHED-ON SeLLING is backed by a no-risk, no-hassle, 100% money-back guar antee at the conclusion of the day.
Mail to: Jerry Teplitz Enterprises, Inc., 1304 Woodhurst Drive, Virginia Beach, VA 23454
or Call 1-800-77-RELAX, or FAX (757) 496-9955, or Email Info@Teplitz.com www.Teplitz.com
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